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Learn All About How You Can
Create a Bigger Email List

Right with Minimum Effort



Build a Profitable Email List

You finally realize that you need a good opt-in list. After reading countless articles and sought 
expert advices and have read many success stories of people creating a small fortune with opt-in 
lists you finally decide to have one of your own. 

In fact, you may be losing money. You maybe hiring writers to help you out, or there are some 
expenses incurred, even if you have a big list, but only a very small percentage actually buys from 
you, your still losing profit. You’ll realize that after a few months when you see your statistics and 
sales figures. 

So what could have gone wrong? Why have others succeeded where you have failed? The most 
common mistake is that you dived straight right in. You chose a topic where you think could be 
quite popular and would earn you money. This just not the case. Just because you wrote people 
from the list doesn’t mean they are going to buy instantly.

Here I will offer more advice, for those who have started an opt-in list and have failed, you can 
rejuvenate your failed venture. For those who are starting, here are three quick and easy ways to 
build a profitable opt-in list.

1) Get your customers to trust you and your products first. Just launching your opt-in list 
would not make you an expert and a believable seller. Put many articles first before you 
start an opt-in list. Write about the topic you know and have started and used for your 
site. Try to put forums first to gain knowledge about your customers about their wants 
and needs and target those wants and needs. 

Join forums from other sites as well. Provide expert advices and recommendations. When you 
feel that people trust you already, you will be able to start your own opt-in list. You can build a 
base as well with other forum users. You can ask them to join your list. Friends are always good 
customers. Put up a link to your site so that they may be able to see what you're business is all 
about.

The certain truth is, the money will only come in when the consumers and subscribers believe 
and trust in you. They want a product or service that could be a good exchange for their money. 
People are not going to buy something out of your recommendation if they don’t know you.7



2) Find a product or service that people want and need. Although it may not be your forte, 
if you provide a service and product that you have researched and learned about well, you 
can carry it on forward. Invest your time, effort and money that you could sell as well as 
the buyers or subscribers of your opt-in list can use. 

While it is true that it is best to sell something that you have interest in, there are not many people 
who have the same interest as you if you decide to sell something that is not entirely popular or 
profitable. Do your research well and you would see the profits come in. Also provide your 
subscribers with promotional material that they could actually use and spread around. 

3) Make friends with other opt-in list users. This is basically beneficial especially if it is 
someone who has already launched a successful opt-in list. These are people that have the 
experience in this venture and experience is still the best teacher. While there are many 
articles available for you in the internet to use, there is nothing like getting a first hand 
account from someone you trust.

Experienced opt-in list users will be able to tell you what to do and what not to do because they 
have gone through it. While different situations occur for different people, the general concept 
can still be very helpful. There are many things to avoid and these people will be able to tell you 
which ones. 

Building a profitable opt-in list don’t just happen overnight. There are many preparations and 
effort to do. Opt-in lists are built from scratch, as your list grows, you should also maintain the 
quality of your list. Keep it organized and manageable. Get or hire help if need be, just make sure 
that your subscribers are happy and satisfied and they will be willing to buy from you.  

Important List Building Techniques
Online marketing may have developed a sudden surge these past few years, but many in the know 
how have felt its rise even from way then. As more internet based businesses are put up, the need 
to develop new marketing skills and knowledge based on this new medium have arisen. More and 
more marketing strategies are being discovered and developed to cope with the changing face of 
business the business world. 

The demand for online marketing tips and strategies have drastically grown and a new form of 
business has been born, internet marketing strategies. While there are companies that are all too 
eager to help your site and business build a clientele for a fee, there also many ways that can 
spread the word about your sites subsistence in a more cost free way. One of this is Opt-in email 
marketing, also known as permission marketing. 



Opt-in marketing requires the permission of a willing customer to subscribe to your marketing 
materials, materials that take form in newsletters, catalogs and promotional mailings via e-mail. 
The more opt-in marketing mail is sent, the more chances there is to bag sales and more sales. 

To do this, you must build a list of all those who wants to subscribe to your opt-in marketing list. 
From your list, you will get your targeted customer, this is a good list since they already have 
shown interest in what you have to show and sell since they have willingly signed in for your list. 

These are the people who have liked what they have seen in your site and have decided they want 
to see more and maybe even purchase what ever product or service your company and site has to 
offer. 

Many people would think that building their lists would take hard work and a lot of time to build 
and collect names and addresses. This is not so, it takes a bit of patience and some strategies but 
in doing this list, you open your site and your business to a whole new world of target market.

There are many sources and articles in the internet available for everyone to read and follow in 
building a list. Sometimes they may be confusing because there are so many and there different 
ways. Different groups of people would have different approaches in building an opt-in list, but 
no matter how diverse many methods are, there are always some crucial things to do to build 
your list. Here are four of them. 

1) Put up a good web form in your site that immediately follows the end of your content. 
While some may say this is too soon to subscribe for a website visitors application, try to 
remember that your homepage should provide a quick good impression. 

2) As mentioned in the first tip, make your homepage very, very impressive. You need to 
have well written articles and descriptions of your site. Depending on what your site is all 
about, you need to capture your website visitor’s fancy. 

Don’t waste your time making the homepage too overly large megabyte wise. Not all people have 
dedicated T1 connections, the faster your site gets loaded, the better. Go for a look that borders 
between simplicity and sophisticated knowledge. 

3) Provide good service and products. A return customer is more likely to bring in more 
business. Even then and now, a satisfied customer will recommend a business always. 
Word of mouth and recommendations alone can rake in more business than an expensive 
ad. 



Keep a clean and private list. Never lose the trust your customers have entrusted you. If you 
provide e-mails to others and they get spammed, many will probably unsubscribe to you. 

Remember, a good reputation will drive in more traffic and subscribers as well as strengthen 
the loyalty of your customers.

Thank you for reading this Free Report
on Increasing Opt-in Rates!


